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P R O P E R T Y  O V E R V I E W
Granite City Storage is located in Mount Airy, NC, and sits on two
parcels comprised of over 7 acres. The facility has 53,986 +/- RSF of
both tradi�onal drive up and climate units. Ameni�es include an
office with retail supplies, fencing, and security cameras.

I N V E S T M E N T  H I G H L I G H T S
Tradi�onal and Climate Controlled Units

Office with Retail Supplies

7 +/- Acres

Room to Expand Onsite (Buyer to Verify)

Good Visibility From Andy Griffith Pkwy (US Hwy 52)

O F F E R I N G  S U M M A R Y

Sale Price: $5,200,000

Price / RSF: $96.32

Number of Units: 402

Building RSF: 53,986

RSF Nota�on: Per So�ware Reports - Buyer to Verify

Lot Size: 7.4 Acres

F I N A N C I A L  E S T I M AT E S

Es�mated Apr'21-Mar-22 EGI $411,218.00

Es�mated Apr'21-Mar-22 NOI $294,726.00

Es�mated Apr'21-Mar-22 Cap Rate 5.67%

Forecast EGI $474,012.00

Forecast NOI $334,026.00

Forecast Cap Rate 6.42%

G R A N I T E  C I T Y  S T O R A G E
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INVESTMENT OPPORTUNITY
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C O N F I D E N T I A L I T Y  &  D I S C L A I M E R

All materials and informa�on received or derived from Midcoast Proper�es, Inc., LLC its directors, officers, agents,
advisors, affiliates and/or any third party sources are provided without representa�on or warranty as to completeness ,
veracity, or accuracy, condi�on of the property, compliance or lack of compliance with applicable governmental
requirements, developability or suitability, financial performance of the property, projected financial performance of the
property for any party’s intended use or any and all other ma�ers.

Neither Midcoast Proper�es, Inc., LLC its directors, officers, agents, advisors, or affiliates makes any representa�on or
warranty, express or implied, as to accuracy or completeness of the any materials or informa�on provided, derived, or
received. Materials and informa�on from any source, whether wri�en or verbal, that may be furnished for review are not
a subs�tute for a party’s ac�ve conduct of its own due diligence to determine these and other ma�ers of significance to
such party. Midcoast Proper�es, Inc., LLC will not inves�gate or verify any such ma�ers or conduct due diligence for a
party unless otherwise agreed in wri�ng.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contempla�ng or under contract or in escrow for a transac�on is urged to verify all informa�on and to conduct
their own inspec�ons and inves�ga�ons including through appropriate third party independent professionals selected by
such party.  All financial data should be verified by the party including by obtaining and reading applicable documents and
reports and consul�ng appropriate independent professionals. Midcoast Proper�es, Inc., LLC makes no warran�es and/or
representa�ons regarding the veracity, completeness, or relevance of any financial data or assump�ons. Midcoast
Proper�es, Inc., LLC does not serve as a financial advisor to any party regarding any proposed transac�on. All data and
assump�ons regarding financial performance, including that used for financial modeling purposes, may differ from actual
data or performance. Any es�mates of market rents and/or projected rents that may be provided to a party do not
necessarily mean that rents can be established at or increased to that level. Par�es must evaluate any applicable
contractual and governmental limita�ons as well as market condi�ons,vacancy factors and other issues in order to
determine rents from or for the property.

Legal ques�ons should be discussed by the party with an a�orney. Tax ques�ons should be discussed by the party with a
cer�fied public accountant or tax a�orney. Title ques�ons should be discussed by the party with a �tle officer or
a�orney. Ques�ons regarding the condi�on of the property and whether the property complies with applicable
governmental requirements should be discussed by the party with appropriate engineers, architects, contractors, other
consultants and governmental agencies. All proper�es and services are marketed by Midcoast Proper�es, Inc., LLC in
compliance with all applicable fair housing and equal opportunity laws.

I N S T R U C T I O N S

ALL PROPERTY TOURS MUST BE ARRANGED AT LEAST 48 HOURS IN ADVANCE AND ONLY WITH THE PRIOR
APPROVAL OF THE BROKER. WE ASK THAT YOU DO NOT DISTURB THE ON-SITE PERSONNEL. ALL INQUIRIES
SHOULD BE DIRECTED TO THE LEAD BROKER DOCUMENTED.

Please sign and return the appropriate pages of the agency disclosure document found at the end of the OM.

Offers should be submi�ed in the form of a Le�er of Intent (LOI) and should include, at a minimum, Offering Price,
Earnest Money Deposit, Due Diligence Time Period, Closing Period, and any substan�al condi�ons or terms.

The owner will only consider offers that are submi�ed through its exclusive lis�ng agent, Midcoast Proper�es. The seller
reserves the right to nego�ate with any party at any �me. The seller also reserves the unrestricted right to reject any or
all offers.

MIDCOAST PROPERTIES, INC.
AL #106364-0 
GA #H45199  
NC #C12481 
SC #7889

DALE C. EISENMAN
AL #106084-0 
GA #253682 
NC #198276 
SC # 9207

MICHAEL C. MORRISON
AL #106088-0 
GA #360061 
NC #283465 
SC #58247

HAL H. TANNER, III
GA #407685 
NC #318611 
SC #119135

KRIS KNOWLES
AL #132605-0 
GA #379664

MARY SCHUETTE
NC #193025

G R A N I T E  C I T Y  S T O R A G E
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This form is required for use in all sales transactions, including residential and commercial.

Working With Real Estate Agents Disclosure
(For Buyers)

IMPORTANT
This form is not a contract. Signing this disclosure only means you have received it.

• In a real estate sales transaction, it is important that you understand whether an agent represents you.
• Real estate agents are required to (1) review this form with you at first substantial contact - before asking for

or receiving your confidential information and (2) give you a copy of it after you sign it. This is for your own
protection.

• Do not share any confidential information with a real estate agent or assume that the agent is acting on your
behalf until you have entered into an agreement with the agent to represent you. Otherwise, the agent can share
your confidential information with others.

Note to Agent: Check all relationship types below that may apply to this buyer.

Note to Buyer: For more information on an agent’s duties and services, refer to the NC Real Estate Commission’s “Questions 
and Answers on: Working With Real Estate Agents” brochure at ncrec.gov (Publications, Q&A Brochures) or ask an agent for a 
copy of it.

________  Buyer Agency: If you agree, the agent who gave you this form (and the agent’s firm) would represent you 
as a buyer agent and be loyal to you. You may begin with an oral agreement, but your agent must enter into a written 
buyer agency agreement with you before preparing a written offer to purchase or communicating an oral offer for you. 
The seller would either be represented by an agent affiliated with a different real estate firm or be unrepresented.

________  Unrepresented Buyer (Seller subagent):  The agent who gave you this form may assist you in your 
purchase, but will not be representing you and has no loyalty to you. The agent will represent the seller. Do not share 
any confidential information with this agent.

________  Dual Agency: Dual agency will occur if you purchase a property listed by the firm that represents you. If 
you agree, the real estate firm and any agent with the same firm (company), would be permitted to represent you and 
the seller at the same time. A dual agent’s loyalty would be divided between you and the seller, but the firm and its 
agents must treat you and the seller fairly and equally and cannot help you gain an advantage over the other party.*

________  Designated Dual Agency: If you agree, the real estate firm would represent both you and the seller, but 
the firm would designate one agent to represent you and a different agent to represent the seller. Each designated agent 
would be loyal only to their client.*

*Any agreement between you and an agent that permits dual agency must be put in writing no later than the time you make
an offer to purchase.

Buyer’s Signature

Agent’s Name

Buyer’s Signature

Agent’s License No.

Date

Firm Name
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